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PORTSMOUTH - Ed Hubbell believes it is never too late to take a chance.

In his late 50s, Hubbell discovered Portsmouth by accident after coming from Colorado with a girlfriend to visit her family.

"I liked Portsmouth right away," he said. For Hubbell, Portsmouth was the small, progressive New England town he had been looking for.

Five months ago, he journeyed alone from the West to the East to open Fusion Healing Arts, an alternative medicine center.

The move gives him a chance to set up in a small office offering acupuncture and other alternative service services to a community he believes needs his expertise.

Talking Shop asks the recent Portsmouth transplant what the differences between East Coast and West Coast are, and why acupuncture looks painful, but isn’t.

Talking Shop: What is the greatest difference between the West and East coasts?

Ed Hubbell: Colorado is more open to and has a longer history of embracing alternative health care; hence, there are more and varied practitioners, as well as a greater public acceptance.

There does, however, seem to be a greater awareness and openness evolving on the East coast.

TS: Why did you get into this line of work?

EH: I enjoy working with people one on one, problem solving and empowering individuals in ways that are significant to those people.

TS: Will you describe the business?

EH:I offer a combination of Western and Eastern "alternative" healing modalities to every prospective client that walks through my door.

I am a certified fitness trainer, as well as a cranial sacral and lymph drainage massage therapist.

The Eastern arts are represented by a nationally board certified acupuncture certification, Qi Gong external Qi healing techniques and clinical/classroom Chinese herbal formulas.

TS: Why did you select Portsmouth for your business?

EH: It is large enough to be diverse and cosmopolitan, but not too big to have the typical large-city problems.

Also, I love the ocean, having lived the last 13 years in the desert southwest of New Mexico and Colorado; I have a fresh appreciation for the power and beauty of the ocean.

TS: What has the response been like?

EH: Excellent. I have met many people who are genuinely interested in learning about and incorporating different ways of looking at possible new solutions to their health challenges.

TS: Where are you going to focus your energy to grow your business?

EH: I want educate the community about alternative health choices available to them.

TS: Where did you learn about acupuncture?

EH: I attended and graduated from Southwest Acupuncture College, located in Boulder, Co. It was a four-year full time program with 3,000 semester hours of classroom and clinic service. I was also granted a master’s degree in Oriental medicine.

TS: Tell me something I wouldn’t know about acupuncture.

EH: Basically, two things: The first is that there is insignificant discomfort when getting acupuncture needles. The needles are as fine as a human hair, and they are solid, not hollow.

Secondly, there is much more to acupuncture than using needles.

TS: Do you have more than one service?

EH: Yes, I custom-design classical Chinese herbal formulas to fit the specific health issue a client is dealing with.

I also offer a one-on-one, 30-day weight-loss program utilizing Qi Gong and ear seeds.

TS: Why doesn’t insurance cover acupuncture?

EH: It is covered, but not in the state of New Hampshire currently.

It is up to the individual Health Maintenance Organization.

A recent New York Times said, as of 2004, 50 percent of participants were covered for acupuncture nationwide.

That compares to 30 percent just two years ago. In reality, it is consumer driven, if enough participants demand a benefit, the HMO will offer it.

It is also important to remember that, while traditional Chinese medicine has a history of 3,000-plus years of helping people, it was only recently introduced to this country - 30 years ago.

TS: What is your greatest challenge as a business owner?

EH: To reach those prospective clients with the information on how I can possibly assist them with their ongoing health issues.

TS: What is the benefit?

EH: To have the freedom and flexibility to incorporate my life experiences and successes in a way that benefits others in a business setting.

TS: What is you favorite Monopoly piece and why?

EH: Uncle Sam’s top hat. To me, it represents a combination of Yankee ingenuity and is a metaphor for the fact that, at various times in our lives, we need to take on different roles - "wear a different hat."
